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"Product-Led Sales is not about replacing sales; it's about giving sales a superpower by telling them
exactly who is ready to buy based on actual usage."

— Inbal Shani

EE: FAEMEIE (DX) 2 B2B HIERIAH:A

MR FRERIMAREIR “FIIA” , DXFAMZE API X1, MEMEMRBEFIFRHBEN S HERER
717

o EENEI BPARER#HIT “MEE Hello World” BUMNIR, HRFFAREREE 5 PHAREE MHRIIRIR.
o MHEBENE&R: XHEART R ER, e~ mES.

LE= KFHEHLR DR “WE” it%1E (W-Shaped Planning)

BOMR: FABEEMT (88 SETFMLE (117) BRTHHNREARE=SEN W RE.
o F—H SRRTEHEAME (Top-down).

o BH HMRIBIIERIGIREAZESZE (Bottom-up),

o F=L WAHAMTHERLMIA (Closing the loop).

SRHRISIELE R

BEIETH 1: Twilio MUFF &R EMIES hiith{is
o RXFER: Twilio EMBERERALRE, BR2IKEARIBEE APIF5,



o ISFER: @ Hik

o SRIR: R4 Twilio 2023 1k, HEEHEEE 1000 FEMAREWK,

o BIfERE: v

ISETR 2: PLG ARTEH A B HIZNEEREIE “HEXNTT dikk

o RSN KZEELIHE PLG AT (40 Slack, Zoom, Twilio) SRAERERIL T EARIEEEHPA.
o INFER: @ Hik

* 3RJR: OpenView 2023 PLG Benchmarks IR&EER, 92% HIRFA PLG ARIEBEIZHEHF .
o BIfERE: v

I8 3: PQL (Product Qualified Leads) Bk Z5zEmF MQL

o EXEN: BFERERARENAREUZBERERAEHARNBUS,

o INFER: @ Hik

* 3RIE: HubSpot 5 Gainsight B9{TIKFARIEH, PQL BUXKHFAZFEE L MQL & 3-5 &,

o BIfERE: v

¢ MY EITE

@ SELH (BIE/NERE)

M 1 FFRETE B2B KRR BRI B #1g 58,

o IOIEAKHE: Stack Overflow AR EREERT, BT 60% WALENTARWEBRRAENHEATNS.
M 2080 “Timeto Value” (TTV) BEBEMIXE,

o IEMRIE: SaaS TIVHIR, BHBEFESEREMIZOINEEERREE 2RIEMRX,

@ LTFTHIT (FRHSE)
BN 1: B PQLEN.
o EHRTHE: B

o HITHE WRE 3-5 MR REMA BiTRIER (W0 APHRERERRISEE. ZFT 3/ULRE), H
R EMHIXE| CRM RE,

BN 2: 317 “BROEIL
o AHITH: S
o WITH% BFEUL—RBIFFTBENATEHAMKFIRER™®, IERAE RIS,
BERR (V)
RS WEHRE EeIQsESdFRE?
o REIRE: %75 7A7E Twilio/GitHub FAT B, BXT 50 ALLTHIHIEIAT, FIRESFEUARERELE,

& RERE




L [HERFRINRKRE] HEFTRET RN T, MELTRELIERTNER, ARBREHN. AMEL
RZRIR) A INEES

2. [API EREME]: AAEWNTRENBREREF “THIER . RIFNDXZILALKERTECEREAT,
MmAREFIE I,

3. [BIRII S E PLS MRF]: IR~ REIEFRTE CRM AR, HEMEBEET. TR RLIENSHENIESE
%TEE%_{t%é&o

4. [FECRE]: TMEUMNER, FRIENESEM “MIhEe” ¥m “MEEH” , iLIMBFRERETIRNT
amEe Ik,

5. [{BEEFREY “0¥FEF0 48HR]: Inbal {REVFEHEES PM Y, IRBEENENHSEENRARKEEZEE BRIV E
i, MAMNZ I ZELE,

X RENIA/ER

TH 1: Twilio Segment

° HER: BTFWEMA—FFHE, LI PQL EITAIZO TR,

o FEHE: Twilio Segment

T A 2: GitHub Copilot

* HEE: RRREINEAFLELESHHIHETE,

* §E$%: GitHub Copilot

WFIFAIE: (Crossing the Chasm) (EEgi854)

o ER: ZHPFE, BRTMNERXAE (F&¥E) BXRhy (BlEF) B,

O 17zhiix

# LEVEH ($F)

o [|KREMRNF-EEMRE: MRrdE FH BITEE—MROEREND? SidEE—D.
o [1'ARHERER: B RFEREE S LB AR~ miTARIE?

SR

o [IEXIREIE—1 PQLARA: HlW0 “I& 7 RNIEA APl &3 100 XE#1E 2 MMEKS" -
o [JHAR—REFE: BEkiE—RRAXE, FIFRRARETEEBRHEIZONE,
SNEIN -

* []#i3% “Product-Led Sales” 1EZR, EEEERFESINTIIN HEKTREE" A,

5.2

HRfE: 9/10



o RMETMIEIFIKR (AWS/GitHub/Twilio) HIL4AEEMNA,
AT 8/10

* PQL# DX #HitBAEILIEERIK, HZF &,

Elk#EA: 9.5/10

* XF{E B2B SaaS /&), PLS HRIZAZFENMELNTAILEZE LI,
=L 9/10

o IFEUXHARE R AEEH ST PLG B ELI 2R EI E KRVAHLR X 5.

ZH5i1F9:9/10

€ SERRE

* Lenny's Podcast B4 Mk
* Twilio Investor Relations

e Inbal Shani B9 LinkedIn ER)l #4522

£ RLB8: 2024-05-22

S Al Deep Analysis Engine (SOP v2.1)



